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How many times have executives in your organization asked for real-time reporting on inventory, or gap times in processing,  

or even just dashboards giving them a view to current product and process flows?

As manufacturing businesses increase or decrease their production, change their processes, hire/train new employees, develop new  

methods and shift their vendor mix, huge amounts of data are generated. Add to this a constant stream of customer and product 

data — and your data quickly becomes a growing tangle of information distributed across disparate applications and systems — 

data that could be critical to decision-making, if it were available quickly!

A key tenet to making information more manageable is a Data Integration strategy. Data Integration is both process and product 

— using the best tools but not the best strategy to organize and flow data can result in inaccurate data and incorrect assumptions.  

Likewise, a great process for managing information can be hindered by tools that don’t work fast enough, require a large team  

of consultants for maintenance, or are so difficult to manage that they just aren’t used.

This paper provides tips for Data Integration in manufacturing businesses, with a focus on the critical tools and data management  

strategies recommended by respected businesses in the industry.

Key Warning Signs of Manufacturing Data Bottlenecks

• Multiple, disparate databases are used to support customer, production or financial data, but are not sharing information

• Difficulty in making critical information available for reporting — ie, real-time data demands

• Limited IT resources constantly tied up in accessing data, rather than managing data flow

• Critical processes are slow — hindered by data availability

Elegant and cost-effective data integration software solutions are available to savvy businesses. These solutions can reduce the 

impact of data access on servers and systems, while making important business data available in real-time to support demand  

for reporting, operational data sharing, analytics, and alerts. Following are details on how to apply data integration strategies  

to enable data availability on multiple databases in enterprises of any size, at an investment designed for today’s economy.

Executive Summary
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Many businesses suffer the consequences of risks and excess cost in a data environment without ever realizing what happened. There  

are multiple factors that can be addressed and mitigated before they ever become a constraint, or worse, a loss in revenue or reputation.

Below are some examples of common events that trigger risks and costs associated with data management in manufacturing businesses.

Data Growth
•  Mergers & Acquisitions
•   Using handheld devices in factories, 

shop floor, warehouses
•   Online transactional activity

Data Spread
•  Sharing data across plants, business 

units, geographies, suppliers
•   Remote operations
•  Using Cloud systems

Data Control
•  Compliance
•   Handling recalls
•  Master Data Management projects

Identifying Data Risks and Costs in a Manufacturing Environment
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“Both Data Growth and Data Spread are important  
to me.”

If both data growth and data spread are important to you, take 

a look at the systems you have in place to support inbound and  

changed data. Separating transactional systems from data  

demand will allow you keep your operations running smoothly  

without losing access to fresh data for reporting. It is recom-

mended that the organization build a separate data mart(s) with  

data integration installed between the transactional database 

and the data mart. 

Using techniques such as Change Data Capture and transaction  

log-reading will eliminate the stress on the transactional system  

while data is replicated from its source to the target data mart. 

Retrieving data generated from handheld devices can be 

automated by data integration techniques. Once in the data mart,  

data is available for reporting and analysis. Establishing scheduled  

batch or real-time data updates that run automatically from 

the transactional system to the data mart, gives the business 

confidence that it can retrieve accurate and up-to-date infor-

mation when necessary.

“Data Spread is critical to me.” 

If you find that you have many constituents asking for copies 

of the same, or nearly the same, data, it is imperative to have 

some sort of system that takes care of sourcing data changes 

and replicating them to a set of downline systems (could be  

data marts) that serve each constituent. This can all be handled  

automatically. In addition, these could all be identical systems, 

at different geographies, or even available through the Cloud. 

However, the key is to have a data integration solution that can  

handle Change Data Capture across multiple (and possibly  

disparate) databases on varying platforms and that can be easily  

managed by a small IT team. The solution should be set up to 

automatically replicate any changes occurring on the source 

system (i.e., your transactional database), to the downline 

systems. For instance, an inventory system could be set up to  

automatically reflect changes based on supplier (purchasing) 

and production activity. However, inventory information is 

critical to sales and finance, because billing and customer 

management depend on production timing, parts, and builds. 

Downline data marts could be set up to retrieve a slightly 

different set of data for reporting, based on the needs and 

function of the respective business department.

“Data Control is critical.”

If your business serves a regulated industry, data control, 

compliance and quality control must be addressed as primary 

concerns. While there may be data growth and spread, the focus  

on data control requires a different process in handling data.  

Data entry for inbound data should be monitored and controlled,  

data changes must be tracked and audited, and histories of all 

these changes must be kept intact and reportable. In larger  

organizations, it is recommended that data control be instituted  

as a top-down process guiding employees in data entry and 

data management practices particularly suited to the business. 

However, even in these larger organizations, it is difficult to 

manage all employees across geographic regions and offices, 

and some error is inevitable. 

A data integration solution can help gather and replicate 

potentially erroneous data to a separate system, where process 

and quality controls can be applied. Procedures on segregating 

data for regulatory or privacy reasons can be implemented 

through the use of data integration technologies as well. Specific  

tables or fields could be replicated to a special system based 

on predefined rules, enabling reporting and analysis at that 

system, and administrative controls could be set up to manage 

user access privileges.

Data integration technologies can also be applied to support 

Disaster Recovery and Backup Plans, when the organization 

cannot afford to suffer significant data loss, or recovery of 

stale data sets. If the organization needs up-to-date business 

or transactional information, it is highly recommended to 

use data integration systems with Change Data Capture for 

Disaster Recovery.

If any of these events look familiar to you and your operations, 

chances are you can save money and time by evaluating your 

data management, and more specifically, your data integration 

strategies.
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Fortune 1000 companies face a number of challenges  

in determining the best strategy for data management,  

some of which include:

•  Distributed IT departments. Having a distributed IT environ-

ment can wreak havoc on making decisions on data manage-

ment! In some cases, data management can be propagated 

company-wide, but in most cases, it is just not a viable solution.  

Situations where various IT teams serve specific departments 

or functions in the company make it difficult to have one  

database or analytics standard, for instance. In these situations,  

it makes perfect sense to invest in a data integration strategy 

at the infrastructure layer to help the IT team access and share  

the data needed for various constituents.

•  Renegade silos of databases/applications across the company. 

Most large enterprises have allowed their departments to 

proliferate applications and databases in an ad hoc, as-needed  

basis. Decisions to purchase these systems are often made by 

departmental heads. However, if the data produced by these  

departments is also needed by other departments that do not use  

the same systems, how is data shared, or worse, made available  

at the speed required to solve critical business decisions?

•  Strong vendor/partner relationships. Many large organizations  

have, for financial reasons, decided to build their IT topology 

on one or two large vendors’ stacks of products. Consequences  

to this approach should be carefully evaluated. In the case of data  

management, if the organization selected one database vendor’s  

products, then a data integration strategy will be required, 

particularly when events such as mergers or acquisitions occur  

and new systems need to be integrated. As well, if a particular  

department needs to deploy a software solution, but the  

database on which it runs does not follow corporate standards,  

then what? Having a data integration strategy in place to reroute  

data will resolve issues before they end up as show-stoppers 

for business continuity.

•  Pace of change. Many organizations are evaluating new options  

for data management, such as Cloud computing, virtualization  

and other methods. Having a data integration strategy in place  

prior to testing and configuring new storage methods make 

the “data” part of the effort much easier to maintain and change. 

Mid-sized businesses have the same information management  

needs as the Fortune 100, but typically with different constraints:

•  Smaller staff sizes require a greater dependency on cross-

training and multiple roles. This affects the ability to manage 

large, or multiple software packages, or large hand-coded 

solutions, as a single DBA is limited by hours in the day. 

•  Fewer specialized IT roles, but likely the same analytics and  

reporting requirements as demanded by much larger com-

panies. In this environment, the optimum solution is proven, 

packaged software designed specifically for the job that can 

scale as the company grows.

•  Smaller budgets, but still the same need to move data  

in real-time, from varying databases.

A simple way to gauge readiness for data integration is by using  

the chart below. Select the number that best represents your 

organization’s estimate d amount of time when Data Growth, 

Data Spread and Data Control will need to be addressed. Add 

up those numbers and then refer to the section “Total” below 

for a ranking of the resulting tally:

1–2 yrs. 6 mo.–1 yr. Now

Data Growth 1 2 3

Data Spread 1 2 3

Data Control 1 2 3

Total
7 or more:  Critical need to evaluate and implement data 

integration software as soon as possible.

4–6:  Evaluate now with plans for implementation 
within 6 months.

3 or less:  Start evaluating software, and expect  
to implement within 1 year.

This ranking helps provide insight to how soon an organization  

should start the process to evaluate data integration solutions.

Tips to Evaluate Your Data Integration Strategy
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If the organization is currently using a data integration solution, the following questions can help determine if the solution is 

working satisfactorily, or if a replacement should be sought:

1.  Is fresh data available in time for reporting?

2. Are your data requests promptly serviced by your IT team?

3.  Is all data about customers, suppliers and employees available when needed, or does it require more customized handling  
by the IT team?

4.  Can your company improve the speed of the current solution for data retrieval/reporting without adding any expense?  
(This refers to either hiring additional staff, purchasing new hardware/systems, or reworking existing processes)

If the answer is “No” to these questions you should be starting to look for a replacement solution!

Below is another look at the same chart from the previous page, with recommendations provided for each category.

1–2 yrs. 6 mo.–1 yr. Now

Data Growth Evaluate data integration solutions 
for Disaster Recovery, particularly 
if the same solution can eventually 
be used for your data integration 
needs between heterogeneous 
databases

Establish secondary systems  
(data marts) to prepare for data 
demand from busy transactional 
systems. Begin to evaluate and  
test data integration solutions.

Look for data integration solutions 
that support scalability, support 
for major relational databases, 
platform-neutrality, Cloud data-
base support

Data Spread Evaluate data integration solutions 
for Disaster Recovery, particularly 
if the same solution can eventually 
be used for your data integration 
needs between heterogeneous 
databases

Prepare for growth of additional 
systems/operations by adding  
one or two data marts where  
data replication can be observed. 
Establish a system for offloading 
data for reporting/analysis work.

Select a data integration solution 
that can support a number of 
heterogeneous databases, work-
ing concurrently, and synchronize 
data replication among them as 
necessary. Check to make sure 
the data integration solution can 
provide graphical windows of  
errors, replication comparisons, 
and real-time status monitors.

Data Control Establish good routines for data 
entry. Start evaluating solutions 
that can synchronize data on an 
occasional or as-needed basis 
across multiple databases.

Evaluate and install a data integration  
solution that can capture and deliver 
changes to a control file, where data 
can be correlated across differing  
systems/users. Make sure the solution  
can keep an audit trail of changes.

Select a data integration solution 
that can correlate your processes 
to data identification and mapping.  
Have the solution set up an alerting  
system for errors. Embed your 
scripts for data handling into 
the data integration solution, for 
conformance.
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Comparing Solutions

There are three major methods for resolving data integration 

challenges in organizations: 

•  Customized solutions and broad application suites that 
include data integration

•  In-house resources and technical skill

•  Packaged data integration solutions

Data integration is the core infrastructure component to 
solid and reliable business knowledge. Once an organiza-
tion’s data integration needs are resolved, business solutions 
can take advantage of consolidated and fresh data, and 
provide a pipeline of information without affecting the 
performance of production and operations.

Customized Solutions and Broad Application Suites

With customized solutions and broad application suites, 

businesses can take advantage of many features and functions 

to create a tailored IT topology. In custom solutions, the orga-

nization can create its own data management design, flow and 

process. When using large application suites for data manage-

ment, the organization can select which features/functions  

to suit its business objectives. 

However, both of these solutions come at high price, both in 

software cost and in IT staffing. They both require significant 

data integration expertise. If that expertise is not available 

inhouse, or if that resource needs to be assigned to other tasks 

than the data integration project, the business will need to 

spend extra budget on retaining outside consulting for data 

integration expertise. In large enterprises, IT budgets often 

include fees for outside consulting or professional services to 

handle much of the data management work, however in mid-

market businesses, there is a much smaller budget, typically 

allocated to a software purchase and training, but not often  

for outside consulting.

Some of the cost and resource considerations businesses must 

evaluate when selecting a custom solution or broad application 

suite software purchase include:

1.  Software affordability (including annual maintenance costs). 
This could include unforeseen tools, software, systems, 
hardware that may be required to run the custom solution.

2.  Expertise of inhouse staff to be able to install, maintain and 
upgrade the data integration solution

3.  Affordability of additional professional services/consulting 
to deploy/maintain solution (particularly in project overruns)

4.  Affordability of future updates/changes/additions to the 
solution, as business changes (again, a consulting cost will 
be required)

5.  Ability to make changes to the solution in a timely manner 
(consulting may not be available when needed)

6.  Ability to support the custom code when IT experts depart

Custom solutions can start with one objective, and over time,  

evolve into a set of completely different objectives. This “project- 

creep” phenomenon is common and expensive! Many times it 

is simply a disconnect between managers’ objectives and the IT  

team’s communication with the consulting team. Not knowing 

exactly what to expect upon embarking, IT groups can find that  

the project creep results in extensive budget overruns, project 

failures and software that becomes shelf-ware. Custom data 

management projects can easily require investment in additional  

databases, pricey application suites (that contain features that 

will never be used), consultants for expertise in a variety of 

purposes, and a large investment in systems and hardware. 

Writing custom data integration solutions requires expertise 

in data mapping, application interfaces, database languages 

and coding, system knowledge and systems and performance 

monitoring. Designers need to be competent in conflict resolution  

strategies and transactional integrity in order to master the 

synchronization of data between multiple databases. Once the 

project is completed, organizations still depend on the services 

of integrators or software consultants when there are changes 

or upgrades to the solution, such as those required for new 

database or system additions. 

Data management typically requires the connection of data 

from its source to reporting, analytics, or other operational 

systems (data sharing). A custom solution that includes both 

business intelligence and data integration would require expert 

Selecting a Data Integration Solution



WHITE PAPER
DATA INTEGRATION TIPS FOR MANuFACTuRING BuSINESSES

6

knowledge in the creation of algorithms and statistics for  

analytics, OLAP technologies, connectivity software, graphical  

application expertise for front-end application development, 

in-memory databases and many other data-related requirements.  

The solution designers would need to construct a custom 

methodology to address performance impact on 24x7 production  

servers to avoid the debilitating effects of downtime when the 

data demands from the analytics system overcome the ability 

of the operational system to keep up.

Keep in mind that software consultants and systems integrators  

are not always available to respond quickly enough to support 

the organization’s needs, particularly in a 24x7 environment. And  

finally, a custom solution is not easily upgraded — it requires 

the knowledge of the IT team (or consultants) who originally 

created the application, and they may no longer be available.

In-House Resources and Skills

In-house resources and technical skills can help businesses 

organically build rudimentary data management, data integration  

and reporting solutions. Again, this provides a “custom” solution  

— creating a solution based on the exact needs of the organi-

zation. But this means a huge investment in terms of time and 

resources to craft a corporate-wide solution for data management. 

In data integration, this means that the code or scripting written  

for the data connectivity would not include the many optimiza-

tions that packaged solutions can offer, such as error manage-

ment, graphical interfaces, synchronization among disparate 

systems, upgradability, etc. The hand-written connectivity 

solution would not necessarily be re-usable, making an extra 

investment in time and resources when the need arises to connect  

new or additional systems or databases. 

For organizations that depend on incumbent systems such 

as an IBM i (AS/400) or an IBM mainframe, specialized 

programmers or DBAs are required who have the exact skills 

necessary to manage that particular system. There are fewer 

available technical resources familiar with these legacy systems 

than there are in Windows or other more recent platforms.  

As well, if the programmer/developer doesn’t prepare effective  

documentation for their solution, there is a risk that no one 

would be able to easily step into that person’s role should they 

leave. If the needs of the organization change, it requires a 

wholesale rewrite of the custom code to address changing 

databases and systems.

Finally, maintaining the in-house solution with the latest software  

and hardware releases, and addressing internal architectural 

changes or internal requirements, add an extra layer of cost and  

time that hampers ROI and time-to-value.

using Packaged Solutions for Heterogenious  
Data Integration

The use of packaged solutions for data integration enables  

an organization to take advantage of cost savings in time, 

resources and maintenance. Solutions that are ready to deploy 

out-of-the-box, offer support for any database environment, 

and provide critical functionality such as Change Data Capture 

and transaction log-reading. This becomes a key factor when 

adding, migrating, or synchronizing databases and their 

respective tables/fields.

A packaged solution can be flexible enough to be managed by 

non-DBA-level IT staff, and be affordable for even mid-sized 

businesses. It can be upgraded without disturbing existing 

systems. And most importantly, it can be extremely efficient 

in managing data availability across multiple systems, sites 

and users. These solutions should be able to address the most 

demanding challenges in data synchronization, accuracy and 

performance at a cost-efficient price point.



WHITE PAPER
DATA INTEGRATION TIPS FOR MANuFACTuRING BuSINESSES

7

Accessing all the data in the enterprise is not enough. A valuable  

and cost-effective data integration solution can be tapped for any  

different data replication scenario, and works seamlessly with 

various data warehousing, reporting and business intelligence 

solutions, and other operational system.

For instance, if the organization’s business intelligence software  

runs on a particular database, look for data integration solutions  

that can easily support not only that database, but also the  

production databases, and any of the other systems from which  

data may need to be retrieved or shared.

Accessing Data Throughout the Enterprise

Many manufacturing businesses have opted to run their  
reporting, operational applications and financial application 
on independent database systems within their respective  
departments. This presents multiple issues when the executive  
team or various departments want to see reporting over multiple  
areas of the company. It also presents a limited (and potentially  
erroneous) view of customers, employees or suppliers, as 
information pertaining to them can be located across two  
or more databases. 

Using data integration solutions, key data can be shared across 
all departments, and reporting can contain real-time information  
based on a combination of data sources.

IT is too often distracted from strategic issues — they struggle 

just to keep a growing number of reporting solutions up and 

running to serve their specific constituencies. Using data 

integration solutions that offer Change Data Capture and 

transaction log-reading, companies can achieve fast data 

availability to support reporting on their core ERP systems,  

as well as other third-party and legacy systems. Data integration  

solutions can synchronize data among diverse databases and 

provide consistent and reliable data available to business intel-

ligence and other applications with the least amount of impact 

on systems and servers. 

Sample Data Integration Solutions for Manufacturing Businesses

Before Data Integration Solution After Data Integration Solution

The Director of Finance needs faster and more accurate  
information to respond to the evolving needs of the CFO and 
others running the business. An ad-hoc reporting system is 
deployed against the financial department’s database, but 
does not include information from sales or operations. The 
Finance Department does not seek information from the  
operational systems, as there can be significant overhead  
on the operational systems.

The Director of Finance can view a real-time report of combined  
information from any department including operations,  
refreshed at any interval. Reporting does not hinder any  
operational activity, since real-time data is accessed from  
a separate data mart which receives Change Data Capture 
feeds from the corporate and operational data stores.

Sales and Operations want to present highly formatted  
documents with real-time information to their customers, 
such as invoices and RMA documents. This is currently done 
in Microsoft Word or Excel but order volume has increased, 
making this process time-consuming and unwieldy.

•  Sales and Operations can retrieve up-to-the-minute  
information from a system fed in real-time by a data  
integration solution.

•  Executives can view dashboard reports with real-time 
indicators.

Manufacturing wants real-time dashboards to better un-
derstand manufacturing yields, backlog and fill rate. They 
develop their own tool to bring data out of their ERP system to 
quickly understand how they are performing by shift.

Using data integration solutions, data from various operations 
including supplier information, inventory and sales orders can 
be combined with ERP data to provide a more valuable view of 
times, yields and supply. Mobile devices can be connected to 
the data integration solution to receive customized updates 
and notifications.

The rest of the business has provided IT with a year-long backlog  
of reporting or are struggling along with shadow systems they’ve  
developed using Microsoft Access and other end user tools.

The rest of the business can obtain real-time reporting without 
thresholding operational activity, or demanding IT resources. 
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Real-Time Data Integration Solution

HiT Software, a leading data integration software provider, delivers data integration solutions that maximize data availability for 

operations, analytics and data warehousing. 

Realizing that businesses need real-time data, HiT Software developed DBMoto®, a data replication solution — designed to synchronize  

data between major relational databases in intervals as short as seconds. DBMoto employs change data capture technology to reduce  

time and impact on source and target databases. 

These features are the core benefit to businesses that have multiple  

systems managing organizational data — i.e., operational 

applications running on IBM DB2 for i (on a legacy system) 

but CRM data residing on a separate database. Integrating data 

like this is critical for business intelligence applications—such as  

Customer Analysis and Profitability—to be accurate and useful.

DBMoto is deployed at the database level, and can reside on the  

source, target, or a separate system altogether. With a .NET  

architecture, DBMoto graphically handles all types of replication  

tasks through intuitive wizards and easy-to-follow guides.  

DBMoto has years of proven use, and is in demand by mid-sized  

to Fortune 1000 businesses.

DBMoto includes features that support the data management 

needs of businesses: 

•  Change Data Capture technology — reducing time and stress 
on databases

•  Transaction log-reading on all the important databases  
in the organization

•  Easy-to-implement software (no consulting required!)

•  Small footprint to minimize system requirements

•  Graphical interfaces and step-by-step guides to reduce  
training and staff requirements

•  Support for all major relational databases leverages  
investment in current inhouse databases

•  Open APIs for easy access through existing architecture

•  Excellent and fast customer support

When this type of a solution is deployed in the organization, 

business managers have a real-time, in-depth understanding 

of how the business is performing, and what opportunities 

exist for enhancing performance. They can proactively prevent 

a “crisis” by monitoring leading and lagging indicators. 

The IT group can focus on strategic technology issues while 

providing the rest of the organization with the information 

it needs, optimized for reporting and analysis and centrally 

managed by the IT organization. Best of all, users have a single 

source of truth for monitoring the business without waiting for 

IT to complete their tremendous reporting backlog.

Applications

Real-Time
Change Data

Capture

Source Data
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EFCO Corporation, a Pella Company, uses business intelligence and DBMoto® from HiT Software to provide operational 
reporting across manufacturing for management requirements. “EFCO, where windows are just the beginning.”

EFCO Corporation, a Pella Company, is well known for its glass  

windows, sliding doors, and curtain wall systems. The company  

also manufactures aluminum window units, entrances, and 

storefronts for commercial architectural applications. EFCO’s 

projects have included historical replication work, custom design  

work as well as new construction. The company is headquartered  

and operates its manufacturing facilities in Monett, Missouri. It  

has service centers in Springfield, Missouri; Bolingbrook, Illinois;  

Verona, Virginia; and Henderson, Nevada. George Eberle and  

William Terry Fuldner founded the company as EFCO Product  

Company in 1951; it was incorporated as EFCO Corporation  

in 1953. In 2007, it became a subsidiary of Pella Corporation.

The Problem

EFCO’s 90-person IT department is responsible for the company’s  

major technology systems including software, hardware, network,  

and telephone systems. Part of this responsibility includes 

managing data traffic between dissimilar systems that support 

EFCO’s analytics, manufacturing/finance and product infor-

mation. EFCO established various database silos — systems 

and applications that ran on one particular database — but 

discovered that there were instances where they needed to source  

data from a different system in order to answer queries, run 

reports and still be able to support various business applications  

involved in their fenestration manufacturing process. In addition,  

they needed to do this in real-time to support sales, customers 

and executive management.

The Solution

EFCO Corporation decided to seek a solution that would help  

them access data quickly yet relieve the overhead from directly 

communicating with their production systems. Much of the  

reporting required direct access to these manufacturing systems,  

and this affected the processing power of the systems. Adding 

overhead to the production systems meant that manufacturing  

processes slowed down, and hence slowed down inventory 

availability and reduced sales. With this overhead, both the 

production system and the reporting applications took a long 

time to process, making IT staff and business users frustrated, 

and concerned about data freshness with the long delays. 

EFCO decided to establish a system that would move data 

(replicate it) from their IBM® DB2® for i to a Microsoft® SQL 

Server® database, and access the data from the remote system 

for reporting. 

EFCO went on a hunt for a data replication solution, searching 

for products that would support replications between their IBM i  

and SQL Server. “We evaluated virtually every other data 

replication product on the market and DBMoto came up as the 

winner on price, functionality and usability,” explained Larry 

Romireo, Application Systems Project Manager, Operations and  

Business Intelligence, EFCO Corporation. “As well, we repeated 

our evaluation again a year ago, comparing DBMoto against every  

other replication product on the market. Price, functionality,  

ease of installation and maintainability were compared. DBMoto  

was the clear winner in the re-evaluation as well.” 

DBMoto was connected to EFCO’s IBM i and established 

continuous, real-time data replications to SQL Server, where 

reporting and business intelligence could take place without 

impacting the production system. With DBMoto’s Change Data 

Capture functionality, data could be updated in real-time 24 

hours a day, at a very fast pace. In addition, with DBMoto’s 

ability to read the transaction logs (journals) of the IBM i, 

there was little-to-no impact on the IBM i, while delivering 

updates to SQL Server as they happened.

Key Statistics
•  Company size: 1750 employees

•  DBMoto Data Integration: Runs several hundred  
thousand mirrored transactions daily, reading IBM i logs  
on a 3-second interval

Deployment
•  Databases: IBM DB2 for i, Microsoft SQL Server

•  Performance: Reduced reporting time from hours to seconds

•  Applications: Cognos, KBM (ERP), custom applications  
for manufacturing and inventory

Data Integration Case Study: EFCO Corporation
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Manufacturing businesses need to address data management strategies when confronted with data growth, data spread and 

data control issues. Data integration solutions can provide integral support for real-time data access and data sharing. When 

evaluating data integration products, businesses need to carefully consider time-to-results, staff resource requirements, and the 

cost-effectiveness of available solutions.

Evaluating and deploying a dependable data integration solution helps businesses improve data availability, reduce impact  

on important operational systems, and reduce risk of non-compliance to regulatory requirements.

Summary 
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